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About the Trust

The Perennial Global Resources Trust invests globally in listed
companies exposed to the resources industry, with the aim
to generate an absolute return for investors above a 6.5%
hurdle rate. The Trust is managed by Perennial Value
Management.

Investment Objective and Strategy

The Trust aims to generate superior returns from an actively
managed portfolio of 20-70 globally listed companies over a
five-year period.

Extractive
Industries

Mining, oil and gas,
primary production

Globally Service
Listed Companies
Focused on the Companies whose
ASX, TSX, LSE, core business is
DAX, Nikkei and servicing the
NYSE Resources sector,
Why invest in the Trust?

Diverse sector exposure

» Exposure to a global universe of resource
related opportunities

+ Services exposure leveraged to mining tech

» Exposure to key thematics including the
energy transition, clean energy and Al

Risk mitigation

= « Avoid many of the pitfalls associated with
early-stage exploration risk

Well-resourced team

&) .

Leverage Perennial's scale, corporate access
and strong networks

[Zl' Strong research capabilities
Research-backed

+ Investments backed by broad commodity
specific research effort

Invest alongside a manager with experience
in actively managing resource investments

Fund Characteristics

Fund Objective

The objective of the Trust is to generate superior, absolute
returns, above a hurdle rate, from an actively managed
portfolio of 20-70 globally listed companies.

Absolute return 6.5% p.a.

Hurdle .
compounding

Inception Date 18 May 2026

Number of stocks 20 - 70 stocks

Minimum initial

investment $25,000

1.20% + performance fee (15%
over the hurdle rate)

The Hurdle rate is an absolute return of
6.5% pa, calculated after the
management fee has been deducted. If
the hurdle rate is not met, no
performance fee will be charged. Any
underperformance will be carried
forward to be offset against any positive
performance fee in the future. The
performance fee is paid at the end of
each 6-month period ending 30 June or
31st December.

Fees

Liquidity Daily
Risk/Return profile  High
Income distribution  Annually (if any)

APIR Code WPC1326AU

Asset Allocation and Allocation

Global listed shares 0-100%
Australian listed shares 0-30%
Physical commodity exposures 0-30%
Exposure to a single commodity 0 -30%
Cash 0-50%

About Perennial Partners

Perennial Partners is a house of specialist investment teams.
We partner with outstanding investment people, pursuing
great investment outcomes in segments where active
management can add meaningful value.
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Investment Process

Stable to short

s Producers / Near LOM quarterly EV/EBITDA <
term positive : .
term production cash flow model mine life
outlook
Portfolio
; Valuation Selection
Macro view Con;lm?dlty Qualitative Quantitative 20 -70
S L] Risk / Reward

companies
Commodity Weighting

Developers /
Emerging mining
services

Diluted NPV >
share price

Fatal flaw
assessment

Structural bull

market

=

Top Down Commodity outlook drives equity selection ~ Maximum Cash 50%
Valuation methodology Life of asset quarterly cash flow model Physical Commodities Up to 30%
Key valuation metrics used EV/EBITDA < mine life Invest in companies pre- Ves

Diluted NPV> share price +10% cashflow positive

Why invest in resources?

Neglected sector

« Commoadities investment remains well
below historical highs, yet underpins critical
sectors

Diverse sector exposure

+ Global universe allowing exposure to all
commodities and best assets

Attractive valuations
o2 » Healthy margins and investor apathy result

in attractive multiples

Brain drain
+ Investment expertise and experience have

been exiting the sector

Inefficient sector

 Inability to apply traditional industrial
company analysis exacerbates inefficiencies

Capex cycle

+ Ahiatus in capital investment in recent
years has created structural support for

increased expenditure

Investment Team

2 Ewan Galloway . Samuel Berridge

@Q Portfolio Manager e Portfolio Manager

’ Years at Perennial: 10 A Years at Perennial: 14 e .
ﬂ/ Years in the industry: 16 Vi Years in the industry: 18 Elented teams, great opportunities.
Contactus

illi b > .

é%en\e?’,\é\?vz%glg Street | =8 1300 730 032 % invest@perennial.net.au e‘-"’ www.perennial.net.au

Disclaimer: This information has been prepared and issued by Perennial Investment Management Limited (ABN 13 108 747 637, AFSL No. 275101) (PIML) as the Responsible Entity and Perennial
Partners Limited (ABN 90 612 829 160) (Perennial Partners) as a Corporate Authorised Representative (No. 1293138) of the Investment Manager, Perennial Value Management Limited (ABN 22
090 879 904, AFSL No. 247293) (PVM).

This promotional statement is provided for information purposes only. Accordingly, reliance should not be placed on this promotional statement as the basis for making an investment, financial
or other decision. This promotional statement does not take into account your investment objectives, particular needs or financial situation. While every effort has been made to ensure the
information in this promotional statement is accurate; its accuracy, reliability or completeness is not guaranteed. Past performance is not a reliable indicator of future performance. Gross
performance does not include any applicable management fees or expenses. Net performance is based on redemption price for the period and assumes that all distributions are reinvested.
Fees indicated reflect the maximum applicable. Contractual arrangements, including any applicable management fee, may be negotiated with certain large investors. Investments in the Trust
must be accompanied by an application form. The current relevant product disclosure statement, additional information booklet, target market determination and application form can be found

on Perennial's website www.perennial.net.au.
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